TR| FECTA
NETWORKS MICROSOFT M365 LICENSING

NATIONAL T SERVICES AND CONSULTING COMPANY PARTNERED WITH TRIFECTA

T0 STREAMLINE MICROSOFT M365 LICENSING AND DELIVER COST SAVINGS.

SITUATION OVERVIEW:
* Operates a large-scale network delivering high-speed internet and

voice solutions through scalable infrastructure
* Long-term Trifecta customer for certified pre-owned networking hardware

» Existing Microsoft M365 Suite user for internal communication and collaboration M 3 6 5

* Customer needed a new partner to customize their licensing for their 200+ employees

U N CUVERED TRIFECTA SOLUTION:

* Presented multiple Microsoft license options that aligned with
desired features, functionality, and long-term business objectives

s I 0 R A G E * During the discovery process, identified the need for an
affordable, scalable storage solution to support
S L U TI 0 N ongoing operations

CLIENT OUTCOME:

* Consolidated the customer’s Microsoft M365 licensing contract

* Customized portal enabled the customer’s IT team to easily view, add, and remove licenses in E ;
one centralized location

* Cost savings allowed the customer to reinvest in an U
upgraded storage solution U

 Became a preferred vendor for all their hardware
and software needs



